CURRICULUM VITAE

personal data

Name:


FARKAS, Pál 

Date of Birth:

6th January, 1973
Citizenship:

Hungarian
Address:

H-1065 Budapest, Hajós u. 24.
Mobile:

+36/30 442 0753
E-mail:

pal.farkas73@gmail.com
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EDUCATION
2000-2002 Budapest University of Economic Sciences and Public Administration (currently Corvinus University), School of Management, Budapest 
MBA (Master of Business Administration) in English
1991-1997 Technical University of Budapest
mSC.  Architect
1987-1991 Fazekas Mihály Secondary School, Budapest

LANGUAGES


FLUENT GERMAN (reading, writing, speaking) 

1992 Advanced State Exam in German, Budapest

1991-1992
Advanced language courses, Ruprecht-Karls University, Heidelberg



UPPER-INTERMEDIATE ENGLISH (reading, writing, speaking) 

2002
Intermediate State Exam in Business English, Budapest

1992
Intermediate State Exam in English, Budapest

COMPUTER SKILLS

ECDL – Eu Computer Driving Licence, budapest


Fluent use of MS Office 


OTHER SKILLS
Full International Driving License 

HOBBY/SPORT

Skiing, Cycling, Reading, Photography, Basketball

WORK EXPERIENCE

2005-
BUSINESS DEVELOPMENT DIRECTOR, Lambda System Ltd., Hungary


· Defining expansion plans for the construction material trading company
· Preparing the  sales- and marketing strategy in Hungary and Romania

· Launching, developing and managing the financial control of a new Romanian subsidiary 
· Managing the recruitment and HR activities in the new subsidiary
· Setting up a monthly reporting system for the new subsidiary
· Preparing the sales- and financial budgets for the new subsidiary
· Managing and control of capital investments in Hungary and Romania

· Launching innovative new products
2006-
MANAGING DIRECTOR, Lambda-Inno Ltd., Hungary
· Managing  a construction subsidiary of the company in Hungary
1997-2004
HEAD OF TECHNICAL- AND SALES REPRESENTATIVE OFFICE, AMF-Mineralplatten Ltd. (KNAUF Group), Hungary

· Setting up the representative office in Hungary in 1997

· Preparing market reports on the Hungarian construction market for the sales manager responsible for Eastern Europe

· Preparation and implementation of annual business plans for Hungary

· Technical support of  real estate developers, architects, and building contractors 
· Establishing contacts with and obtaining licences from the Hungarian building authorities (ÉMI, etc.)

· Delivering technical presentations to main Hungarian partners
· Participation at international trade fairs
· Technical publications in Hungarian construction reviews
· Providing project management and logistical support to major property development projects in Hungary

· Contributing to the marketing plans of the parent company

· Participation in the website development project of  the parent company

References are available upon request.

Budapest, 27th April 2008
Pál Farkas

Msc. Architect. MBA


